BB&I' Home Mortgage

Your dreams are within reach.
Community Homeownership
Incentive Program (CHIP).

HOMEOWNERSHIP IS, FOR MANY PEOPLE, THE CORNERSTONE OF THE AMERICAN DREAM. BB&T'’s CHIP
loan is structured to address the challenges of home ownership, including down payment funds, closing costs, and
income requirements. Your minimum required investment may be lower than you think.

CHIP REQUIREMENTS

Maximum income and 100% county median and 97% LTV/ 80% county median and 100% LTV;
maximum loan to value (LTV) no income limit in designated underserved areas.

Maximum loan amount $417,000*

Private mortgage insurance Not required

Source of down payment/ closing costs Qualified gifts, grants and loans. Minimum $500 of client’s funds.

Home inspection Not required (but recommended)

Home buyer education Required

Escrow for taxes and insurance Required

* Consult your BB&T Mortgage Loan Officer for details. Maximum loan amount subject to change without notice.

Wherever you are in life, BB&T has a complete range of financial products and services designed
to meet your needs. Please call for more information, or visit us at BBT.com/mortgage.

“Highest in Customer Satisfaction among Mortgage
Servicing Companies, Two Years in a Row”

FINA CURTIS, MORTGAGE LOAN OFFICER
9197918440

FCURTIS@BBANDT.COM

611 OBERLIN ROAD, RALEIGH, NC 27605

Loans subject to credit approval. 2 Equal Housing Lender. ©2008 BB&T. Member FDIC. For comparison purposes, a 30-year conventional Fixed Rate Mortgage of $100,000 with a 3% down payment at 6.875% APR with 0 points and no origination fee would
result in 360 payments of $656.93. The payments in this example reflect principal and interest. APR may increase after consummation on ARM (Adjustable Rate Mortgage) loans. Branch Banking and Trust received the highest numerical score among mortgage
servicers in the proprietary J.D. Power and Associates 2007-2008 Primary Mortgage Servicer StudiesSM. 2008 study based on responses from 10,241 consumers measuring 26 companies and measures the satisfaction of consumers with their current
mortgage servicer. Proprietary study results are based on experiences and perceptions of consumers surveyed in August 2008. Your experiences may vary. Visit jdpower.com Revised 9/11/2008
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